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Why Quantum Pricing?
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The problem Quantum Pricing solves
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Quantum Pricing bring value through innovation



Quantum Pricing journey and roadmap
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QP identifies and corrects pricing anomalies.

PRICING ANOMALIES

Optimized fare structures and better price 
positioning.

OPTIMIZE CONTROLS

Automatic competitor fare benchmarking and 
improved reaction time. 

MARKET COMPETITION

Dashboards for executives and analysts to 
track various KPI’s.

UNIQUE DECISION SUPPORT

Automatically compares & files fares, rules and restrictions

Configure QP as per business strategy & use 
control checks.

CONTROLLED ENVIRONMENT
Automate approval process and fare filing.

AUTOMATION

Key features of Quantum Pricing



Automated Fare 
Filing and 

Validations

Competitor Fare 
Benchmarking

Alerting 
Mechanisms

Contingency 
Management

Dashboards and 
Analytics

Recommending Fare 
Changes and 

Automated Fare 
Approval Process

Business use cases (The problem Quantum Pricing solves)



Seasonal Pricing model

“Picking the correct distribution of fares for 
a pricing ladder can increase revenue by up 
to 4.8%.”  (Currie & Simpson, 2009 JRPM –

“Optimal pricing ladders for the sale
of airline tickets”)
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From Seasonal to Tactical Level Pricing



Recommend fare 
changes and 

various 
improvements

Automate 
approval 
process, 

analytics and 
contingency 

management

Identify nearest 
matching 

competitor fares

How does QP work? (High Level Solution Design)



Examples



Challenges
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Managing risks
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QP is the next generation fully 
automated pricing solution

Automated                   
fare filing

Send confirmation 
email checks 

Automated 
approval process

Recommend faresBenchmark



Quantum Pricing to Fares Optimizer

90 reduction in time 
compared to manual 
pricing processes 0.5 incremental

revenue 
opportunity 



Fares Optimizer enables competitive advantage thru 
automated benchmarking & price positioning

• Provide pricing decision support

• Enhance strategic & tactical pricing based on 
market context

• Monitor host and competitive price and rule 
changes on an hourly basis

• Optimize fares - structural & tactical - considering 
host and competitor fares and fare rules

• Recommend new price levels based on competitor 
benchmarking & relevant price positioning

• Publish recommendations subject to an approval 
process
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Thank 
you!
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